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In Ehe Chestor kitchen a1 Bop, Pattl Shéem remcraed diracting wallpadet, substitubed & dimpier Labes and chairg and added 3 Fug 0o
woften the sating ama. In a Glasfonborny family room, she chose calm, neutral tones, with bright piliows to add pocs of color

SELLING IT

STAGE
YOUR
HOUSE

A Pro Can Provide Buyer’s Viewpoint

By NANCY SCHOELFTLER

55, Wil WaThl Sour bioame fo ke
dievabd of perscnsaling
Thng 1=, if vour're trving tosedl B
“1=till can't believe hiw
shubborn pesple are about this"
=avs Patt] Steen, principal ard lead home
sager at P& Company Staging and Interior
Descoraking in Cheshine = Your home is your
castle, but the way real estate has pone today s
=0 different than even two years agoe.”

Stern is talking about home staging.
something she has done professionally fora
shecsnlis, Staminig gebs your house ready o sell —
and protects your asking price, Enlisting &
professional’s help can provide an invaheabde
third, critical eve.

“Pexipde wiv fire selling aeill dos 't recogn iz
thuit buyers — especially the younger buyer
want move-in condition,”

Ar, she adds, the way homes are sold today
ks ondine. “H your picture dossn't ook
appealing. i ivdoesn’t look modern, they're
gaing toclick right off.”
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AL 100, @ Iving nodm resds B look severe, nol chittersd, says Starn, who broughtt order to this Cheghing haime. Aboss, vacant
hacerreis Tk konger [ Sell, says Stern, who added neutral fumishings and simphe acoessories to this Hartford dining roomm.

What Stern Hears
== 1§ Lot

“But Iad a decormtor do my home, ™

Stern says decorating i= “all about
you, 1S very personal. Staging is the
opposite.. When you're sefl ng less s
moare. When vou're decorating, move
i e,

"Bt that carpet, if oas 5o expensive,
i o o ety noadReed o 0 T

IF the carpet 15 a lowely bt dated
shade of jade green. buvers will
immediately stort mentally
knocking dovm the price

“Thee carbivrets are sl in great
But if they're oak. that's “deadly

right now,™ Siern says. “The good

niews about onk §s that i can be

paimted, bot | readly pecommond
hiring a professional painter™

“It jeist meed's sorme neinoe repalrs, ™

Stern aays even minor issues will
distract a prospactive buyer:

“I'm going to give therm a crecit fo fix
the driveleay ... oF fo do neww
londecapling ™

Stern says curb appeal is crucial to
making n good first impression. “The
buyers haven't esen msde an offer
and the first thing they seeis a
cracked driveway, overgrown bushes.
The curbappeal is awfal. Buvers
dom't entertain the bdea of o crod it
anymore. Cradits don't work like
Ly ] toc”

“Wihy shoudd I paint now? Why
should Fehange™"

Stern says the new generathon of
buvers frequently doesn't have the
tieme to sperad on painting, and fresh
paint in “modern Pottery Barn
colars” — warm tanpes and grays
can really help o howse move, “It's all
about what a buyer wamnts"

“Tean 't afford that. [t s ondy for more
erpersine hames, © A variation on
that one b 7' golng o msl o
Sortume, and ey e fust gotng o
bring in fowers and bake cookies, ™

Stern says staping is ta deductible
“amd it akways cosis less than the first
price reduction of a home.™

Standing Out

Sern sayvs the more vou stamd out
froam the comipetition, the faster
vl sall your home, She
recoenmenids that a seller start with a
staging consultation, which runs
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Staging costs less than a price reduction.

about 3250 for & small homse foaboiat
#aiifor a 5.000-square-fpot homme,

A stager should walk e entiee
property inside and out, checking
things you'd think would be otvious
— dhpes thedoorbell work — and
muking preliminary
recorimendations on what to do—
gocl, better and best. Shoukd the
hardwood foor ba refinished, or does
it jaeet resistd s Area rogs?

A proposal and budget are
developed. typically based on the size
of the hosme-and how many peonss
S hanve to bowch. ™ Ina thres- Lo
fiour bedroom horme, a seller might
want tostage the main living areas—
kitehen, family room and perhaps
the master hedroom.

Most of all, & seller shouldnt tade
thie process persomally, Seo your
hense through a buyver's eyes — not

a5 hore fioll of vour idiesymeratic
personality but asa house thad isa
product that as many people s
prssible canenvizlon Hving in.

And consider this A survey by the
Association of Staging Profiessionals
Foumd that 95 percent of
profezsionally staged homes sold on
average In 1 days, versus S0 dayson
average for homes that weren't
staged bo sell

Quick Check

Outsidez How's the mailboxT Does the
firamit door need touch-up paint?
Powerwash the patioor deck. Trim
shrubs,

Imside: Should some furmdtune be
rearranged or remeosed fo malke i
egesier for progpective nyers o walk
through the house?

Kitchen: Should the oldest applianes

be replaced? Are counters mosly
chear?

Cabinets: White continues to be the
overwhelming chagoe,

Wallpaper; Almaost always a negat ive,
Krnobs and hinges: An easy update.
Closets: Create ns much empty
storage space as poasible
Knbckhnacks and collectibles: Ot of
sight,

Cleankiness: Declutter, “G-Tipclean,”
o cobwebs in the chandeliers or
light fixtures, =

Eor maore information. P&
Cownpany Staging and Interior
Decorating pistaging
dlecoreting oo, 200762,
Mational Association of Reaifors”
Styled Staged & Sold blog,

st stagectzodd. Wogs realiororg.
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